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Important Notice '|||||'

The information contained herein has been prepared by the Company. The opinions presented herein are based on general
information gathered at the time of writing and are subject to change without notice. The Company relies on information
obtained from sources believed to be reliable but does not guarantee its accuracy or completeness.

These materials contain statements about future events and expectations that are forward-looking statements. Any
statement in these materials that is not a statement of historical fact is a forward-looking statement that involves known and
unknown risks, uncertainties and other factors which may cause our actual results, performance or achievements to be
materially different from any future results, performance or achievements expressed or implied by such forward looking
statements. We assume no obligations to update the forward-looking statements contained herein to reflect actual results,
changes in assumptions or changes in factors affecting these statements.

This presentation does not constitute an offer or invitation to sell, or any solicitation of any offer to subscribe for or purchase
any securities and nothing contained herein shall form the basis of any contract or commitment whatsoever. No reliance may
be placed for any purposes whatsoever on the information contained in this presentation or on its completeness, accuracy or
fairness. The information in this presentation is subject to verification, completion and change. The contents of this
presentation have not been verified by the Company. Accordingly, no representation or warranty, express or implied, is made
or given by or on behalf of the Company or any of its shareholders, directors, officers or employees or any other person as to
the accuracy, completeness or fairness of the information or opinions contained in this presentation. None of the Company
nor any of its shareholders, directors, officers or employees nor any other person accepts any liability whatsoever for any loss
howsoever arising from any use of this presentation or its contents or otherwise arising in connection therewith.
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Rosneft and Its Global Peers

Oil Reserves and Production (Dec 2011)
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Key Operational and Financial Indicators

Crude Oil Production Refining Throughput
(kbpd) (kbpd)
30x 8x
128
84
1999 2011 1999 2011
NetIncome Taxes Paid
(US% bin) (US$hbin)
Largest Tax Payer
10.8 in Russia 46.7
S4x 156x
0.2 0.3
1999 2011 1999 2011

Note: Financial indicators are based on IFRS report; 1999 does not include Purneftegaz.
Refining throughput excludes volumes from Ruhl Oel GMBH and mini-refineries



Rosneft's Strategic Objectives il

Global leadership in oil production

1 Maintaining production levels at the existing fields, developing greenfield, offshore and
hard-to-recover reserves, exploring new resources, and expanding into international
projects

Completion of refinery modernization program
Upgrading product slate and output to meet the growing domestic demand for high-
quality fuels and fully comply with latest Russian Government Technical Regulations

3 Gas business development
Effective monetization of associated and natural gas reserves

A Efficient domestic and export marketing of crude oil and products
Optimising the retail network, logistics and distribution channels

Technological leadership
S) Gaining a technological edge through in—house research and collaboration with strategic
partners. Implementation of best practices in environmental and safety procedures



Rosneft — Leader in Efficient Oil Production '|||||'

Finding and Development Costs" Lifting Costs®
(US$/bbl, 2009-2011 average) (US$/bbl, 2009-2011 average)
26.1 17.3
15.9 16.0
21.0 14.2
12.1
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3.9 2.8

i

'lllll' Ex¢onMobil @ {:l; ConocoPhillips g o 'IIIII' OS] Che EX(°"M°b'I‘3] {:}m @ ConocoPhillips

LUKOIL LUKOIL
ROSNEFT ToTraL ROSNEFT ToTraL

Source: company data
Note: (1] Finding and development costs include capital expenditure for exploration and development, including acquisition of assets without proven reserves, divided by reserve growth
(including revaluation of existing reserves); (2] Upstream operating expenses divided by production volume; (3] 2009-2010 average



Production in Our Core Operating Areas ilﬁ|

Conventional Reserves

“ Key operating subsidiaries are Yuganskneftegaz,
Samaraneftegaz and Purneftegaz

“ Yuganskneftegaz accounts for ~50% of
Company’s total production (about 1.3 min bpd)

“ Priobskoye field is the main producing asset of
Yuganskneftegaz. It is a young field with
estimated depletion of 24% and low water cut by
regional standards

Total: 5.8 bln bbl

Yuganskneftegaz: initial flow rate of new wells

(bpd)
1000 “ The size of Rosneft’s tight oil reserves is estimated
at 6 bin bbl. Production potential exceeds 300
1200 Stabilization kbpd
reached
el B TR —— * Partnerships with ExxonMobil and Statolil for
AT ) developing such resources
400 * Tax incentives are expected for unconventional
H reserves and are already in place for depleted
0 fields

2006 2007 2008 2009 2010 2011 2012



Effective Exploration Program

Results of Exploration Program in 201 1

3,482 km 2D and 5,134 km= 3D seismic
survey

42 prospecting and exploration wells, 32
of which gave commercial inflows of
hydrocarbons

3 new fields discovered and 39 discoveries
of new deposits at existing fields

Proved Reserves Evolution (SEC)

(bln bbl)
14.3
10.7
(4.6)
31.12.2005 Production M&A " Organic 31.12.2011
Growth®
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Proved Oil Reserve Replacement Ratio in 2011

166%

162%

144%

ROSNEFT

113%
106%
93%
84%
83%

82%

100%

Note: (1] Acquisitions — Tomskneft, Samaraneftegaz, Udmurtneft, VSNK, Inzerneft, Tomsk-Petroleum-und-Gaz, (2] Includes the results of geological exploration work and revaluation



Unique Potential of New Fields il

Vankor field:
= 2P reserves: 3.3 bln boe
= High flow rates: up to 3.5 kbpd

= Commercial oll production started six years
after licensing, despite the harsh climate

Yurubcheno- y
@Tokhomskoye ‘ = Potential increase of production through
\ development of adjacent license blocks

Pipelines under

construction Yurubcheno-Tokhomskoye field:
= 2P reserves: 991 min boe

Vankor Field Oil Production = Field will be connected to ESPO pipeline
(kbpd) = Production to startin 2016

361 = Plateau production of 100 kbpd
301

255
North Chaivo (offshore):

= Recoverable reserves: 110 min bbl of oil and
72 4 bcm of gas
= Production to startin 2014
2009 2010 2011 2012 = Plateau production of 32 kbpd




Largest License Portfolio on Russian Shelf ‘%"
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Rosneft is the largest player of Russian offshore:
= 29 blocks and 14 active applications o
- Estimated recoverable resources at current blocks: 190 bin boe || *  Exploration financed by the partners (carry: c. US $5 bin)
= Fiscal incentives expected

Stﬁategic partnership with ExxonMobil, Eni, and Statoil:

+ In 2012 alone, Rosneft invested about US $0.5 bin * Participation partners in internations! projects, exchange of
- 10,000 km of 2D seismic surveying and 8,500 km? of 3D gies, ’ P
Seismic surveying = Commenced exploration drilling platform procurement with
- 2 exploratory wells partners

- Interpretations expected in 2013, preliminary results
confirm resource base expansion




High Potential of Projects in Venezuela il

Global Leader in Proved QOil Reserves

Venezuela

B Saudi Arabia

46.3% 1.7 tIn

bbl ® Canada

® [ran
10.6%
® Others

Rosneft's Assets on the Orinoco Belt

Orinoco Belt [ Junin-6 $rovsa |
220 bln bbl (1P)

VenezuelaW '

Colombia

Carabobo—2 #$épovsa |

Guiana

Surinam _
Gviana

Brazil

Venezuela — Major Global Qil Province

= 300 years reserve life

= Russian companies enjoy government support

= Orinoco Belt (75% of national reserves) is
considered one of the most attractive oll
regions with growing production

Carabobo-2:

= Contract signed 28.09.2012

= Recoverable reserves — 15 bin bbl

= Plateau production — 400 kbpd

= Ownership: 60%,/40% (PDVSA/Rosneft)
pending approval by National Assembly

= Contract Duration — 25 years with 135 year
extension right

= Entry bonus — US$1.1 bin, carry financing to
PDVSA for US$1.5 bin

Junin-6:

= Recoverable reserves — 11 bin bbl

Plateau production — 450 kbpd

Ownership: 60%,/40% (PDVSA /NNK])

First oil produced
Rosneft’s stake in NNK — 20%

10



Refinery Investment Rationale il

Demand and Supply Balance of the Russian Gasoline Market in the Light of the New Technical Regulation Requirements

Demand growth driven by increasing car

(min t) density and economy growth

Straight-run and 36.6
335 below Euro-2 Consumption
gasoline (2011)

Euro-2 (until 2014) . .
Not in line with Upgraded

Euro-3 (until 2015) — Regulations demand
effective 2016

Euro-4 (until 2016) 9.7

_Euro-5 — ey : 0.6 [ ,
Consumption (2011) Capacity (201 ’I]m Capacity Without Consumption
Modernisation (2016) Forecast (2016)

= (Gasoline market is currently balanced, but most of the capacity not compliant with Euro—5 specifications

= Enforcement of the new Technical Regulation and growing domestic demand require construction or
upgrading of gasoline production units

= In 2011 the major Russian oil companies, the FAS, RosTechNadzor and RosStandart signed agreement,
establishing commitment for new capacity and fuel supplies

Source:. Fuel and Energy Complex Central Dispatch Service’s data subject to export,/import balance
Note: (1) Capacity is estimated based on actual and forecasted production volumes

11



Rosneft's Refinery Modernization Program in Russia il

Effect of Increasing Refining Depth and Light Product Yield"

| Refining Capacity
LR Refinery modernization Capex®:
Jet Fuel
High—-octane gasoline
Total: US$25 bin
| Light | Light
Diesel 56% 78% Invested as of today: US$7 bin
Naphtha © Planned investments until 2016: US$18 bin
Other heavy products
Fuel Qil
' 2011 2016
Average Refining Margin Growth!4)
- 11.0
15.0 ] « Increase in fuel oil duty SR Gl
i « Euro-5 takes effect
10.0 -
— i 7.5
e i
0 1
2 |
g 507 3.2 |
00 h ‘I T T
Europe (Rotterdam, 1H 2012) Rosneft (1H 2012) Rosneft Pre-modernization (2016) Rosneft Post-modernization (2016)
Note: (1) Capacity breakdown and investment data not including Ruhr Oel; (2] Including low-octane gasoline, (3] Net of VAT, (4] Gross refining margin is calculated in real prices and 12

does not account for operational expenses of refineries



Gas Business Development

Share of Gas in Reserves and Production("

Sharein

bcm
_— proved (bem)
26% reserves
15%
Share in
production

26

Gas Output

100

Gas reserves life (R/P) - 68 years

2012

[tera

Long term goa
Rosneft

Gas Supply Contracts

(bcm)

77
72

34 34 37

2013 2014 2015 2016 2017

= Very significant gas reserves base
=  Considerable increase in gas production in the next few years through development of Rosneft’s

sizeable, existing gas deposits

= Development of gas marketing through major long-term contracts (already signed with %’%Enef :
@Fortum, @0, ) and a JV with Itera (access to regional distribution network)
=  Considerable increase in associated gas utilization at Vankor to reduce impact on environment

and increase production margins

Note: (1) Includes production and reserves of ltera
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Increasing Effectiveness in Distribution lly

Oil Marketing Strategy Petroleum Products Marketing Strategy

Priority to supply own refineries

Long-term contracts for crude export to
Germany and China

Crude oil sales via tenders result in
premium pricing vs. benchmarks

Expanding marketing network on areas of our
refineries

Boost bitumen, jet fuel, lubes, and bunker fuel
sales

Increase petroleum products quality
Decreasing dependency on transportation
tariffs — building a petroleum products pipeline
Samara — Tuapse

Optimization of marketing network, increasing
share of highly efficient stations

Daily Sales of Petroleum Products Per Station

(k liters)
14.1

11.
10.7 °

2009 2010 2011
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Technological Leadership

Geological Drilling Support Center

First drilling support center among Russian oil and gas
companies

Real-time data collection from all operating divisions of
the Company

Comprehensive review of well construction data

Horizontal well drilling efficiency increases by over 20%

Severhaya ‘t
Neft ‘0’ < Purneftegaz V%nkorneft

Samaraneftegaz Tomskneft

AR ‘ &
hd B
4- Yuganskneftegaz
& Udmurtneft
{

Arctic Research and Design Center
for Offshore Developments

Established by Rosneft and supported by ExxonMobil as
part of the strategic partnership program

Research and development of offshore production
technologies

The center to perform full-cycle of offshore—related
design works

Oil treatment and
transportation
facilities

Drilling platforms

Ice—class drilling
platforms

15



Health, Safety, and Environment

Comply with current industrial standards
(OHSAS 18001 and ISO 14001) and

best practices for environmental
protection

Economic incentives for improvement of
HSE performance

Preventing pipeline accidents and
eliminating oil spills risks

Reduce emissions rates

Ensure safe disposal of waste and soll
remediation

Increase associated gas utilization rate
to 95%

Enhance environmental safety of
petroleum products by switching to
Euro-5 standards

i

Reducing Injuries

Injuries per
1mln man-
0.26 hours
0.22
0.19
2009 2010 2011

Direct Environmental
Protection Expenditures

US$ min 595
438
372
2009 2010 2011
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Key Financial Indicators

EBITDA Net Income
- - 15 - 30
25 220 40
20 - 0 2
s} 10 - 20 8
£ 15 A 2 c 5
g - 20 & IS 0 - 15 o
N - & . &
@ 10 4 2 5 - 10 &
5 - - 10 2
-5
0 - -0 0 - 0
2009 2010 2011 2009 2010 2011
HEBITDA AEBITDA per bbl “ Net Income A Net Income per bbl
Net Debt and Net Debt/EBITDA ROACE
20 1 18.5 r 5X 20%
15.9 16.3% 16.8%
15 - [ 15%
11.4%
< - 3x
8_)9 10 A 10%
D - 2X
5 - L 5%
0 Ox 0%
2009 2010 2011 2009 2010 2011
“ Net Debt A Net Debt/EBITDA

Note: EBITDA, Net Debt, and ROACE indicators are based on GAAP, Net Income is based on IFRS

17



USS$ bin

Capex Program il

Capex Dividends Announced

5,000 1 - 30%
14 - 25%
Additional Dividends A L 2504

15.4
13.2
12 - 4,000 - Announced®
10 4 - 20%
3,000 -
2479

16 ~

8.9 c
Ne)
8 8 |
- 3 15%
6 A 2,000 10%
.
2 1 1,000 622 730 5%
0 T T 1
2010 2011 2012E 0 ' ' 0%
2009 2010 2011
Yugansk B Vankor
Other E&P projects B Refineries Dividends Announced
® Marketing m Other A Payout Ratio (IFRS)

Rosneft employs best industry standards for investment governance: investment committee,
high IRR hurdle for new projects, stage—gated decision—making procedures and investment
memorandums

Savings on CAPEX in the first half of 2012 exceeded 4% of the budget due to improvements in
procurement procedures

Note: (1] Other expenses include the net effect of change in prices for construction materials, capex of service companies, etc., (2] Including the increased dividend payments approved by the 1 g
Board of Directors on 17.09.2012





